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Whyyou should avoid building 
a home next to idle State land 
Government may build anything on 
the land such as morgue hence the 
need to get property in the right zone. 

By Graham Kajllwa 
gkajilwa@standardmedia.co.ke 

menities such as 
schools, hospitals and 
churches make an 
area more attractive 
to developers and pro
spective tenants. 

While some of these 
1< amenities might be contributing to the 

area's appreciation, some might be a 
nuisance or non-preferential for sev
eral clients. 

For example, a church just a few 
metres from a home could be nice on 
Sundays but a nuisance to some on 
weekdays, in case they decide to hold a 
night vigil. 

Or a morgue a stone's throw away 
from your doorstep could be disheart
ening that every time you leave or get 
home you have to give way to mourn
ers collecting or delivering the body of 
their loved one. 

There have been complaints from 
estate associations over loud music 
from churd 'S or clubs avwnstairs in 
an apartm ,1t bui1ding that was 
thought to be residential. 

As a developer, how t1 do you 
ensure that the only ,es which 
make the selling point'" 1 uur develop

ent are the only ones allowed? And if 

you have already put up a house or 
apartments for sale or rent and some 
strange amenity sets base next door, 
what can you do? 

Mr Reuben Kimani, chief executive 
officer Usemame Investment Ltd, a real 
estate firm, says amenities should pro
vide convenience and comfort to ten
ants or an investor who has bought the 
land and intends to develop it. 

''However, the preference of ameni
ties varies from one person to another," 
he says. 

Mr Kimani says one of the means to 
ensure only the right amenities show 
up at your doorstep is getting your 
property in the right zone. 

A zone is a land area that has been 
earmarked for a particular use. This 
can be either commercial, residential 
or industrial. 

This save.s you as an investor 
because all those who acquire the 
property in the area will have common 
goals and needs. . 

Mr Kimani advises investors or indi
viduals to avoid buying property next 
to vacant government land. "Govern
ment land can be used for any purpose 
as need be and at some point, the land 
may be used for a purpose that you 
won't like," he says. 

He says developers should get the 
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right target market for their projects such 
that you do not end up with a list of peo
ple with conflicting interests. 

He however notes that some develop
ers are opting for mixed-use develop
ments which are a mix of retail shops, 
homes, and parks. "But if a developer 
chooses to do mixed developments, they 
should always let the client know," he 
says. 

Properties are grouped as commercial, 
residential and agricultural with each of 
them demanding unique amenities to 
increase convenience to the owners or 
tenants. 

For example, a commercial property 
that touches the highway may not be 
ideal for a residential home. 

Mr Mburu however notes that most 
developers are mischievous and will go to 
an area knowing well the developments 
proposed in the area. 

He says the development plans are pub
lic documents and should be known if for 

The applicant should Inform the 
neighbourhood of the kind of 
development they want to set up 

This Is done through public 
participation which Is usually 14 
days 

If the matter Is weighty, It Is 
then subjected to a liaison 
committee 

The committee Is made up of 
professionals and stakeholders 

A bulldozer razes down a rental house In Mlgosl estate, Klsumu County In 2021. The house Is said to have been constructed on the 
city's sewer line. [File. Standard] 

example a morgue, coffin shop or 
school has been proposed for in an area 

''But you find some developers, they 
come to an area, they know very well 
what is happening, but they think at 
some point they will be large in number 
and contest," he says. 

He gives an example of Athi River 
and Syokimau areas which have long 
been known to be hubs for industries. 

However, developers have gone to 
those areas and acquired properties. 

"Then when the rubber meets the 
road, they think they can be heard more 
than those other (invest9rs),'' he says. 
"Most of the developers are mischie
vous to a certain level. In most instanc
es, most of this information is known." 

Mr Mburu says every development 
on land is based on a plan developed 
where stakeholders are consulted. ''In 
such a case, you will find that one devel
opment came before the other," he 
says. 

He explains that development plan
ning happens at a macro level - where 
the plan is the one being developed by 
the authority in the area which in this 
case is the county government. 

Locally, it is what stakeholders in 
that area like or estate association -rec
ommend. Macro plans are not sped.fie 
to plots but local plans are. 

For example, Nairobi with a land area 
that is too large for county plans -mak
ing zoning more suitable. 

The stakeholders categorise areas as 
mixed-use, low-density residential 
areas (like Karen), and high-density 
residential areas (like Kasarani). Such 
a high-density area may end up being 
further categorised as mixed-use where 
offices, businesses and residents end up 
sharing an apartment block. 

"If an area you are interested in was 
zoned as a mixed-use, and some devel
opment standards issued, then we get 
lower-level plans (local plans) which 
will at least capture the details, and it 
can go to plot specific," he says. 

The specificity of the plan is what 
usually ends up determining if an area 
closer to a major road be set aside for 
commercial, and maybe the third or 
fourth row will be residential. 

Hence even when the application to 
set up the morgue is submitted to the 
authority (county), it will be assessed 
within the confines of the development 
plan. 

The application will be counter 
checked with the physical plan, where 
the requirements like the size of the 
land and environmental considerations 
will be assessed. 
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Bamburi 
ventures 
into mortar 
market 

Bamburi Cement has announced its 
entry into the specialised mortar 
sector by launching a ready-to-use 
tile adhesive. 
Designed for placement of porous 
tiles including ceramic, terracotta. 
earthenware and natural stone tiles, 
the new adhesive - Bamburi Tector
Ceram SETI 300 is produced from 
locally sourced raw materials. 
Speaking at the launch in Nairobi 
recently; Bamburi Cement's head of 
innovation and technical services 
Mr Fidelis Sakwa said the new 
product was in response to growing 
consumer needs. 
He said TectorCeram SETI 300 
is aligned to global construction 
trends in modem tiling. which re
quire more specialised tile adhesive 
solutions. 
"Innovation is a key lever in the 
company's building for growth 
strategy. and today's milestone is a 
result of continuous investment in 
research and development coupled 
with paying close attention to our 
customer's needs," he said. 
Mr Sakwa said the launch of 
Bamburi SETI 300 is a direct re
sponse to insights from the market 
concerning shifting trends in tiling 
in residential houses, shopping 
complexes, offices and educational 
institutions. 
Bamburi Cement's sales director 
Mr Kanyi Gitonga said the new tile 
adhesive is suitable for interior til
ing solutions. 
Bamburi Cement managing director 
Mr Seddiq Hassani said the diversi
fication of product portfolio allows 
the firm to further differentiate, 
grow in new segments and enhance 
value for our customers and stake
holders. 
This, he noted will ease the process 
of tiling in construction projects. 
[James Wanzala] 
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